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State Motor Vehicle Chiefs 


Discuss Changing License 
Date From Jan. 1 to April 


Many States Now Permit Time Extension on Renew- 
als; Some States Favor Change, but 
Remain Undecided as to Date 


New York, Feb. 15.—Prompted largely by the depression 
chere has been a general endeavor on the part of industries 


to gather in loose ends. In 


the automotive field this has 


been reflected recently in a sentiment which has not assumed 
the proportions of a movement, directed toward changing 
the car license renewal.period which, in most states, falls on 
January 1 to April 1, or thereabout. 


The arguments in favor of this ¢ 


change are that the present renewal 
period comes at a time whem car 
owners are least able to spend the 
money and also at a time when the 


owner could most profitably tie up 


his car for a few months. Other 
taxes, interests on mortgages, holi- 
day spending and so forth, adherents 
of the plan point out, leave the 
owner more or less flat at the time 
the new year is ushered in. Cold 
weather, snow and general adverse 
driving conditions make it possible 
to forego the license and tie his car 
for a few months with less reluc- 
tance than the owner would experi- 
ence if the license date fell due in 
the spring when the urge of the 
open road was more acute. 

The result of these two forces is 
said to be that many cars are tied 
up from the beginning of the year 
until April 1, or later, The state 
loses the use of tax money during 
that period, plus its loss om gaso- 
line taxes and other revenues which 
might accrue from and so 
forth. In addition gasoline and oil 

are deprived of possible 
sales and there is a considerable 
falling off in repair work. 

Should the license renewal fall 
on April 1, it is claimed, many own- 
ers would continue the use of their 
cars throughout the winter to the 
general benefit of the industry and 
the state. 

Obviously, a change of this sort 
would be most beneficial if all states 


(Continued on on Page 4) 


COL. AYRES ATTACKS 
MONETARY INFLATION 


Cleveland, Feb. 15.—Col. Leonard 
P. Ayres, vice-president of the 
Cleveland Trust Company and a 
banker-economist of note, who is 
one of the country’s outstanding 
opponents of monetary inflation, 
marshals facts and arguments for 
a sound currency system in the 
bank’s mid-month business bulletin 
issued today. 

The most necessary steps to a 
restoration of confidence, he points 
out, are listed in the platform of the 
new administration at Washington. 
These include drastic reduction of 
governmental expenditures, a bal- 
anced budget, a sound currency pre- 
served at all hazards, reciprocal 
tariff agreements, together with 
measures to restore international 
trade and facilitate exchange. 

Examination of the inflationary 
projects submitted to Congress, he 
asserts, leads to the conclusion that 
it would be extremely difficudt to 
devise a modification of our mone- 
tary system that would successfully 
operate to cause a general advance 
in our price levels. One difficulty 
lies in the fact that most business 
in this country is conducted by 
credit and not by currency. Most 
of the inflationary projects provide 


(Continued on Page 4) 








N. 5. P. A. SETS DATES 
FOR PARTS CONGRESS 
AS OCT. 27 TO NOV. 3 


Detroit, Feb. 15.—October 27 to 
November 3 are dates now definitely 
decided upon for 
* the National Parts 
Congress, to be 
held in the Ste- 
_vens Hotel, Chi- 
cago, under the 
auspices of the 
National Standard 
Parts Association, 
it is announced by 
the N. 8. P. A. 
Show Operating 
Committee. 

The schedule of 





D. W. Rodger 
events during the congress includes 


the N. 8. A. annual] convention 
on Friday cca Saturday, October 
27-28, followed by the opening of 


(Continued on Page 7) 


WHITE REPORTS 1932 
COMBINED TRUCK SALES 


Cleveland, O., Feb. 15.—The com- 
bined sales of White, Studebaker, 
Pierce-Arrow and Indiana trucks in 
the year 1932 amounted to $13,578,- 
000, according to A. G. Bean, presi- 
dent of the White Motor Company, 
which is now merchandising those 
four lines of trucks. 

Mr. Bean stated that comparison 
of complete truck registrations now 


(Continued on Page 2) 


LOUISVILLE TRUCK 
SALES UP IN JAN. 


- Louisville, Ky., Feb, 15.—January 
truck registrations in Louisville were 
encouraging and above the average 
with a total of 62 units, of which 
26 were over one ton, This com- 
pared with 46 in January of last 
year and 47 in December, 1932. 
The average was above that of 
last year as a whole, when 631 
truck sales were registered. New 
state laws limiting truck and con- 
tents to an 18,000-pound maximum 
are resulting in replacements of 
equipment made obsolete. 


HOLIDAY SCHEDULE 





In observance of Wash- 
ington’s Birthday holiday, 
February 22, 
Daily News 


Wednesday, 
Automotive 
will not be published on 
that day. 
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Michigan Banking Moratorium 


WILLYS TO ENTERTAIN 
MIDWEST DEALERS 


Toledo, O., Feb. 15.—Officials of 
the Willys-Overland Company will 
be the hosts of between 500 and 600 
dealers from three states — Ohio, 
Michigan and Indiana—in one of 
the largest dealer meetings of its 
kind to be held here in several 
years. 








L, A. Miller H. B. Harper 


The dealers’ business luncheon is 
scheduled to be held here Thursday 
in conjunction with the current an- 


(Continued on Page 3) 


HUDSON EXPORTS 
UP 100% IN 1932 


Detroit, Feb. 15.—Figures now 
available on Hudson-Essex export 
for 1932 show that the number of 
cars exported to countries outside of 
Canada totaled 3,383 in 1932, as com- 
pared with 1,698 cars for 1931, an 
increase of over 100 per cent. Pros- 
pects for 1933 are excellent, with 
orders now on hand for 811 cars, or 
23.9 per cent, of 1932 production. 

Since the introduction of the 
Terraplane at about the first of 
August, 1932, the export for Hudson 
Motor Car Company has been in- 
creasing rapidly. Countries showing 
a big gain include Portugal, Norway, 
Belgium, Holland, South Africa, 
Hawaii, Puerto Rico, Switzerland, 
Germany and Sweden. 

Reports from the foreign shows 
are particularly encouraging, the 
company states. A cable recently re- 
ceived states that at the Amsterdam 
show three Terraplane eights and 
two Hudson eights were sold during 
the first hour of the exhibition, and 
reports indicated that the Hudson 
and Terraplane cars at the Amster- 
dam show would outsell all other 
makes 


G. M. TRUCK DEALERS 
TO MEET AT PITTSBURGH 


Pitteburgh, Feb. 15.—Approxi- 
mately 100 retail dealers in western 
Pennsylvania, West Virginia and 
Ohio will be represented at a two- 
day conference of the General Mo- 
tors Truck Company to be held in 
the William Penn Hotel here to- 
morrow and Friday, according to 
plans made by B. H. Crowder, Pitts- 
burgh zone manager. 

The principal speakers will be E. 
V. Babcock, general sales promotion 
manager for G. M. T. C.; C. F. Uhl- 
mann, assistant sales manager, and 
A. E, Kallen of the Yellow Manu- 
facturing Acceptance Corporation. 
Babcock will speak on “Sales Meth- 
ods to Be Used in 1933” at the 
Thursday morning session, and the 
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1, Will Not Halt Employment Gain 


‘| Larger Automobile Manufacturers Making Arrange- 


ments to Take Care of Own Payrolls Through 
Cash Payments From Resources 


Detroit, Feb. 15.—Employment in this city was gradu- 
ally working out of the valley into which it was thrown by 
the strikes at the Briggs and Hudson plants, when the bank 


~’ moratorium intervened. 
N. A. . C. SALES CHIEFS Exactly what effect this latter 
DISCUSS SPRING DRIVE 


move is going to have on employ- 













ment is not yet clear, but many ex- 
ecutives here feel that it will not 
have any appreciable influence, They 
believe that some method of paying 


workers will be very quickly devised, 
pending the opening of the banks in 
a week’s time. 

Early this week work had been re- 
sumed at the Hudson plant, and the 
3,000 men who had been out there 
were back on the job. The Ford 
Motor Company had been steadily 
taking on workers, and the number 
back on the job this week had risen 
to between 26,000 and 27,000. 

General Motors units have lifted 
employment to a figure that approx- 
imates normal for this time of year. 
Chevrolet has nearly 35,000 workers 
on the job. The Chrysler organiza- 
tion, in various divisions, has been 
bothered somewhat by the Briggs 
strike, but employment, on the 
whole, has been well maintained. 

Fofd, General Motors and Chrysier 
all met the bank wmoratcrium 
promptly with announcements that 
their men would be paid in cash 
and without interruption. It is be- 
lieved that other manufacturers will 
meet the situation in the same way. 
‘The general opinion is that the 
moratorium will not seriously retard 
the progress that was being made 
in bringing employment up to nor- 
mal levels for this time of year. 
which is the most active production 
period for automotive plants, 


R. C. GRAHAM SEES ’33 
OUTLOOK BRIGHTER 


New York, Feb. 15.—Optimistic 
concerning business possibilities for 
organizations that 
will aggressively 
go out after busi- 
ness in 1933, Reb- 


Detroit, Feb. 15—All seven mem- 
bers of the sales managers’ commit- 
tee of the National 
Automobile Cham- 
ber of Commerce, 

and several guests, 
attended the 
monthly meeting 
of the committee 
in this city yestcr- 
day, with Alfred 
Reeves, vice-presi- 
dent of the N. A. 
C. C., also present. 
Discussion of the 
success of the two 
additional shows, particularly Chi- 
cago, was the main theme, and the 
sales managers interpreted that suc- 
cess as most favorable to the out- 
look. Another subject before the 
meeting had to do with the possi- 
bilities of special promotion work on 
the part of the industry as a whole 
this spring, when buying seriously 
starts. The rest of the session was 
devoted | to routine ‘matters. 





Alfred Reeves 


KANSAS CITY SALES 
OFF THIRD IN JAN. 


Kansas City, Feb. 15.—January 
sales of motor vehicles in Jackson 
county, which includes this city, 
were considerably below those of last 
year. The total this year was 309 
passenger cars and 26 commercial 
units. In January, 1932, the totals 
were 449 passenger and 56 commer- 
cial ears, 

Automobile dealers believe that 
sales will pick up _ considerably 
within the next sixty days. The new 
models have made an excellent im- 
pression and the retailers hope that 
this appeal will be translated into 


sales in March and April. ert C. Graham, 
scandent iam ci ; executive vice- 
OMAHA SALES UP 8% ag ll 


tors Corporation, 
believes that sales 
of Graham cars 
this year will sur- 


pass those of last 
Robt. C. Graham year by @ satis- 


IN JAN.; LINCOLN OFF 


Omaha, Neb., Feb. 15.—Douglas 
county, of which Omaha is the county 
seat, showed an increase of 8 per 
cent. in new car registrations in 
January, 1933, over the same month 
of 1932, while new car registrations 
in Lancaster county, of which Lin- 
coln is the county Seat, dropped 
from 109 in January last year to 
103 for the first month of 1933. 

Dealers in the Nebraska capital 
city agree, however, that conditions 
for mew car sales are better now 
than a year ago, although the sit- 
uation at present is “nothing to write 
home about.” The reason for the 
decrease in Lincoln registrations 
last month while Omaha registra- 
tions were up is doubtless uncer- 
tainty among prospective purchasers 
caused by bills affecting registra- 
tion fees pending in the present 
session of the state legislature. Lin- 
coln, being the seat of the state 
government, is always more sensitive 


(Continued on Page 3) 





factory margin, 

“We are going out after busir:ess 
this year in an aggressive manner,” 
said Mr, Graham, “We believe that 
business men who want results this 
year must go out after business in- 
stead of waiting for business to 
come to them.” 

Mr. Graham arrived in New York 
yesterday with Cannonball Baker 
on the Graham Safety Tour, which, 
the manufacturer explained, is be- 
ing made for the purpose of demon- 
strating the advanced safe driving 
features of the new series of 
Graham cars. They are driving two 
stock models. 

Mr. Graham and Cannonball 
Baker are conducting meetings of 
distributors and dealers along the 
route of the tour, helping them 
launch the 1933 selling season. 


(Continued on Page 2) 
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Smith Sees Motor Transport || FINANCIAL NEWS FO 
As Real Aid to Railways) 


New York, Feb. 15.—Viewing the 
motor truck as a real aid to the rail- 
ways, rather than detriment, former 
Gov. Alfred &. Smith of New York, 
in a supplementary report to the 
findings of the National Trans- 
portation Committee, both of which 
were issued today, stated that in his 
opinion the competition of motor 
truck and bus lines against the rail- 
ways has been greatly exaggerated 
by the rails. 

Mr. Smith further stated that in 
many cases buses and trucks have 
actually relieved the rails of burdens 
on short hauls and have enabled 
them to cut down train services 
where such service could mot pos- 
sibly pay. He predicted an in- 
creased use of motor transportation 
because it is more economical and 
efficient. He said: 

“As to competition by motor 
trucks and buses, the testimony 
given before us Goes not indicate to 
me that the competition is at this 
time as serious a menace to the 
railroads as they claim it to be. 
Interstate trucks and buses as yet 
carry only a comparatively small 
part of ail freight and passengers. 
On the other hand, it is unquestion- 
able that this form of transportation 
will soon be used more and more, 
because it is economical and effi- 
cient, 

“In a number of cases buses and 
trucks have actually relieved the 
railroads of burdens on short hauls 
and have enabled them to cut down 
train service where these could not 
possibly pay.” 

A basis for control of motor trans- 
portation, as outlined in the Na- 
tional Transportation Committee’s 
main report, is as follows: 

“Automotive transportation should 
be put under such regulation as is 
necessary for public protection. It 
should bear its fair burden of tax, 
but only on a basis of compensation 
for public expenditure on its behalf, 
plus its share of the general tax 
load. Neither tax nor regulation 
should be applied for any purpose 
of handicapping the march of prog- 
ress for the benefit of the railroads. 

“The problem of the automobile is 
very difficult. Its roadbed is pro- 
vided at public expense, and it re- 
quires few, if any, terminal or simi- 
lar facilities. It need not—as must 
railroads—load any part of its cast 
of operation with a charge for this 
construction and maintenance. It 
can make rates which do not involve 
charges for depreciation and amorti- 
zation. It can pay whatever scale 
of wages and exact whatever hours 
of labor it can make effective. It 
can bargain closely and instantly, 
and can walk away with business | 
while the railroads are involved in a 
prescribed process before their regu- 
lating overseers. It is not attached 
to rails, and can furnish a swift 
door-to-door service which railroads, 
as such, cannot even approximate. 
It may be a common carrier, a con- 
tract carrier or a private operator. 
It moves intrastate and interstate, | 
and may change its character in 
these matters mstantly. It need not 
maintain continuous schedules and | 
service. It can pick its business, and | 
is prone to take the cream of the 
traffic and leave the rest for the)! 
railroads, which must receive what- 
ever is tendered. It can be perma- 
nently or sporadically in business 
and competition. With these ad- 
vantages it has made inroads into 
railroad business, and the difficul- 
ties are only partly suggested by this 
short recitation of complexities. 

“The problem thus presented has 
been regarded as serious in every 
important country and commissions 
similar to this committee have been 
convened in several of them. The 
difficulty is not solely in the amount 
of tonnage diverted, but resides also 
in the « aotic rate conditions pre- 
sented to commerce in genera] and 
in many new necessities for public 
protection. It has been a matter 
of primary concern to our Inter- 
state Commerce Commission, to 
s*-.2 commissions everywhere, to 
the Congress, to the highway users 
themselves and to all who have 
given great study to the transport 
problem. 

“One thing is certain. Automo- 
tive transportation is an advance 
in the march of progress. It is here 
to stay. We cannot invent restric- 





tions for the benefit of railroads. We 
can only apply such regulation and 


assess such taxes as would be neces- 
sary if there were no railroads, and 
let the effect be what it may. 

“On the question of whether pub- 
lic financing of roadbeds operates 
as a subsidy, there is a vast variety 
of circumstance. The automobile 
itself, its fuel, lubricants and oper- 
ations are all heavily taxed. Does 
the total of these assessments bear 
its share of the general tax load 
and also sufficiently reimurse the 
public expenditure on the roads it 
uses? If it does, the circumstance 
that the charge is not comparable 
in amount to railroad costs of con- 
struction and maintenance of ter- 
minals and roadbeds is immaterial. 
The purpose is not to handicap au- 
tomotive competition, but only to do 
justice. 

“These questions are of mixed 
state and Federal bearing and very 
difficult of determination. Both 
taxes and regulation on motor 
transport vary among the states 
and, whil: it has been strongly 
urged as the only solution, the com- 
mittee believes it impracticable to 
get uniformity by any plan for con- 
cert of state action. Our studies 
clearly indicate that in some states 
automotive vehicles do not bear 
their full burden of taxes. We 
think they should pay the carrying 
charges and cosi of maintenance of 
the highways they use and also 
their share of the general tax load. 
The Interstate Commerce Commis- 
sion recommends regulation of in- 
terstate buses and extension of their 
jurisdiction to include interstate 
trucks. 

“The committee believes that the 
situation requires general Federal 
jurisdiction of motor transport. It 
recognizes that no such intricacy 
of regulations as characterizes rail- 
road supervision can ever be ex- 
tended to this field, but it is con- 
vinced that a broad measure of 
Federal and uniform state control 
can and should be applied. 

“A valuable advance is registered 
in the recent report of the Joint 
Committee of Railroads and High- 
way Users on the regulation and 
taxation of highway transportation 
recommending principles governing 
the subject which have been agreed 
to by these diverse interests. This 
kind of public-spirited co-operation 
is one of the most hopeful aspects 
of this difficult problem. - 


R. C. GRAHAM SEES 33 
OUTLOOK ener 


(Continued from Page 1) 


“Our optimism concerning 1933 is 
not based on hope,” Mr. Graham 
stated, “but is predicated upon the 
business success we enjoyed last 
year. 

“Sales reports, the aggressive 
spirit of our distributors and dealers 
and the number of people visiting 
showrooms to inspect new models 
have reassured me all along the 
route of this safety tour that we 
are going to enjoy a Satisfactory 
year in 1933. r 


WHITE REPORTS 1932 
COMBINED TRUCK SALES 


(Continued from Page 1) 


available for the year 1932 indicates 
that the above dollar volume ex- 
ceeded that of any other line of 
trucks except Ford and Chevrolet, 
placing White in third position in 
the truck industry as a result of 
the merger with Studebaker. 


A. A. A. CONVENTION 
GOES TO LOUISVILLE 


Louisville, Ky., Feb. 15.—Louisville 
has won the American Automobile 
Association convention for June 16- 
17 from a score of leading cities, 
Eugene Stuart, secretary-manager 
of the Louisville Automobile Club, 
announced Wednesday morning. 

Securing of the convention for 
Louisville means also that the execu- 
tive committee of the association 
will méet here with automobile club 
managers in advance of the con- 
vention June 14-15. Several hun- 
dred delegates are expected to at- 
tend the double meeting. 


| 052,640 to $1,235,550. Current lia- 











ROSS GEAR & TOOL 

Chicago, Feb. 15.—Ross Gear and 
Tool Company in report for year 
ended December 31, 1932, certified by 
independent auditors, shows net 
profit of $123,680 after depreciation, 
taxes, etc., equivalent to 82 cents a 
share on 150,000 no-par shares of 
capital stock. This compares with 
$246;422, or $1.64 a share, in 1931, 


JOHN WARREN WATSON 
Philadelphia, Feb. 15.—Report of 
John Warren Watson Company 
(shock absorbers) for year ended 
December 31, 1932, shows net loss of 
$214,026 after interest, life insur- 
ance and sundry charges, comparing 

with net loss of $240,149 in 1931. 


CANADIAN PAINT PRICES 
Montreal, Feb. 15 —Canadian 
Paint, Oil and Varnish Association, 
at annual meeting, approved in- 
creases of 5 per cent. in prices of all 
lines, effective March 15. Dealers 
will be given opportunity of placing 

spring orders at present prices. 


RUBBER STOCKS 


London, Feb. 15.—Estimated total 
dealers’ stocks of crude rubber, dry 
weight, at Singapore, Penang and 
other points, were 29,735 tons on 
January 31, compared with 30,744 on 
December 31. Port stocks were 6,011 
tons against 6,058 tons at the end of 
December. 

GOODRICH 

Akren, O., Feb. 15.—The B. F. 
Goodrich Company reports for 1932 
net loss of $6,582,140 after all deduc- 
tions, The adjustments included a 
writedown of the investment in 
Hood Rubber Company and giving 
effect to a profit on bonds and de- 
bentures of the company purchased 
during the year. Consolidated sales 
totaled $74,501,803, against $11,165,- 
147 in 1931. Cash and government 
securities totaled $16,511,208, while 
current assets were $49,027,155 and 
current liabilities $5,331,857. 


OWENS-ILLINOIS GLASS 

Toledo, Feb. 15.—Owens-lilinois 
Glass Company and subsidiaries re- 
port for 1932 net earnings of $2,067,- 
886 after all charges and reserves, 
equal, after interest and preferred 
dividends, to $1.62 a share on out- 
standing common stock. For 1931 
the company reported net earnings 
; Of $2,744,181. 

During 1932 the current ratio was 
improved to 16 to 1 from 9 to 1, Cur- 
—_ assets increased to $19,039,629, 
| from $16,360,856. Cash holdings 
increased to $4,147,016, from $2,663,- 
En holdings of United States gov- 
ernment bonds increasing from $1,- 


bilities on December 31 were $1,128,- 
408, against $1,807,287 at the close of 
the preceding year. Earned surplus 
declined to $7, 364, 497 from $7, 621,537. 


INTERSTATE LIABILITY 
BEFORE SUPREME COURT 


Washington, Feb. 15.—A case in- 
volving the question whether a state, 
without violating the Federal Con- 
stitution, may impose upon a non- 
resident automobile owner liability 
for permitted operation of his car 

within the state will be heard by 
the Supreme Court of the United 
States, it decided February 13 in| 
Young vs. Masci, No. 643. 

The appellant, a New Jersey resi- 
dent, seeks a determination of the 
question in an appeal from the 
Court of Errors and Appeals of 
New Jersey, which affirmed a judg- 
ment in favor of a resident of New 
York who was injured there in a 
collision with a third party who had 
borrowed the New Jersey resident’s 
automobile. The court held that 
the New York statute was enforce- 
able against the <cppellant in New 
Jersey courts. 

The New York Legislature, the 
appellant contends, has no power 
to enact a law which could impose 
liability upon the owner of an auto- 
mobile who is a resident of New 
Jersey and who was in New Jersey 
at the time of the occurrence com- 
plained of, when the lending took 
place in New Jersey, under the law 
of which state a bailor is not liable 
for the negligence of a bailee. The 
statute as so applied, he claims, is 
repugnant to Section 10 of Article I 
of the Federal Constitution and to 
Section 1 of the Fourteenth Amend- 
ment, 











‘sored by Stutz. 


'frame on the principle of a suspension bridge. 


Itching for a Row 


* Ld * 


Mueller, the Racer 


Engines in the Rear 


* * * 


Going Canadian 


af ” * 


Chris Sinsabaugh 


Detroit Editor 


ORE controversial papers are needed at meetings of 

the Society of Automotive Engineers, in the opinion of 
Alex Taub, past chairman of the Detroit section and now 
editor of the section’s publication, the Super Charger. In the 
current issue, Taub expresses himself thusly: 

“Where is the old fighting spirit of our meetings? We 
certainly are not in agreement in this industry; then why 
is not this difference of opinion in evidence? The answer, 
we fear, is the fact that controversial papers are avoided, or 
the papers are desexed before being presented. Why? Is 
it that comptition is forcing us to withhold opinions for fear 
of giving away state secrets? Surely the products of the 
industry indicate that essentially they are alike, and there- 
fore based on like information. 


7 * 7” 

“WHERE HAVE GONE the conditions that permitted 
the bringing forth of a Whatmough with a Janeway to say 
him nay? Did we not progress thereby? We need more such 
enlightening controversy.. This kind of competition is good 
for us, all of us. No man gives to the society without benefit 
to himself, because immediately similar workers accept the 
challenge through discussion and stimulate him perhaps to 
go further. Open up your doors; perchance you shut out more 
than in.” * “ - 

WITHIN A FEW HOURS’ ride of the golden tower of 
the Fisher Building, from which this column emanates, there 
is a man who was one of the drivers in that famous road race 
of thirty-seven years ago, which George Barrett and I fol- 
lowed on a tandem bicycle, described in last Friday’s 
“Sparks.” 

He is O. B. Mueller, president of the Mueller Brass Com- 
pany of Port Huron, Mich., son of the winner, who defeated 
Charles E. Duryea in that historic struggle. He was discov- 
ered through the story in the column, and J. R. Wightman, 
advertising manager of | the Mueller Company, writes: 


“WE WERE VERY MUCH INTERESTED in reading 
in the column about that Chicago road race, because the 
winner, H. Mueller, was father of our president here, O. B. 
Mueller. Incidentally, he was from Decatur, not Galesburg. 
O. B. Mueller actually drove the car, a Benz, the greater part 
of the distance. All the old time newspaper clippings having 
to do with the race are in a scrapbook belonging to O. B. 
Mueller, which he prizes very highly and keeps here under 
lock and key. 

“As a matter of fact, your part in the race was unwrit- 
ten history, I believe. When I showed the story to Mr. 
Mueller he was quite pleased that any one else still recalled 
some of the motor history of by gone years.’ 


ONE OF THE MANY I met at the Chicago show was 
none other than Lee Oldfield (Lee, not Barney), whom I 
hadn’t seen for years but who now blossoms out as the en- 
gineer who designed the Pak-Age-Car, which is being spon- 
His was a story of a twelve-year effort 
perfecting a motor vehicle unit to supplant the horse on 
city streets. 

Lee’s package car has no frame—the roof acts as a 
Each wheel 
is individually suspended, so the floor level remains the 
same in spite of rutty roads. The center of gyration is 
over the rear wheels, instead of in the center, and the engine 
is in the rear. A single lever starts and stops the vehicle— 
there are no gears. Incidentally, he hints that he is working 
on a rear-engined passenger car, which may be put out 
by Stutz. * . ¥ 

LIKE BARNEY, LEE OLDFIELD was some race 
driver back in the days which are only memories now, and 
he got into the indutry proper through taking over a bank- 
rupt cyclecar factory. I lost track of him during the war. 
He was a captain in the army and knew so much about avia- 
tion and transport that he was kept in France until 1921 
looking after Uncle Sam’s motors and planes. Since his 
return to this country he has been working on his package 
car idea. 

* . ea 

THAT OLD DESK MATE of mine, J. Howard Pile, 
now editor of Chek-Chart, the “automotive lubrication ency- 
clopedia,” of Chicago, writes me that a Canadian company 
has been formed, the Chek-Chart Corporation, Limited, 67 
Yonge St., Toronto, to put out a Canadian edition, with G. S. 
Whitaker as Canadian representative. 
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This department is devoted to 
sion of the indsstry. 





the interests of the retail sales divi- 


Salesmen, this is your department. Automotive 


Daily News wants you to get something from this department that will 
help you in your work on the firing line. It wants you to pass on 
your own experiences, success, failures to help your brother salesmen. 


Send in your story in the form of 
let us get it ready for publication. 


a letter, or even a postal card, and 
Your achievement or your mistake 


may help another salesman to make sales or avoid errors that cost 


you commissions. 
Dealers read this page. 


Give us the benefit of your reactions on | See teedeeestoebe steed desl desiniosiesd o 


these problems that affect the work of your salesmen, the men on the 
firing line, the men who bring home the bacon or don’t, 








EVERY EMPLOYEE A SALESMAN 


Continental Motors has hit upon a most ingenious and 
constructive method of turning every man in its employ into 


a salesman, or rather into a ti 


the prospect. 

In its notice of this new plan, 
Continental calls the attention of 
its employees to the obvious fact 
that their continued employment 
depends on the success of the Con- 
tinental company. “You can help 


your company and help yourselves 
continues the 


at the same time,’ 


sman to 


pster leading the sale 


@ 


introduced, present your certificate 
to the distributor or dealer. 
that it is properly filled out and 


signed. Mail the original to the 
sales department, Continental 
Automobile Company, 12801 East 


Jefferson Avenue, Detroit, Mich. On 
March 15, 1933, the results of our 






» Inwoduced 


Pleat, bas this day purchased from me 
NAME OF CAR... 






MOTOR 





SERIAL No... ............ 





notice, and then outlines the plan 
as follows: 

“Introduce your prospect to the 
distributor or dealer in your city. 
Before you do this be sure the dis- 
tributor or dealer’s salesman has 
not previously solicited your pros- 
pect. If you find that your pros- 
pect has been previously contacted 
by the distributor or dealer’s repre- 
sentative, but thirty days have 
elapsed since that time, you may 
claim credit for the sale, if such 
sale was made through your intro- 
duction. It is the intent to pay 
only on original introductions with 
the above exception. No commis- 
sion will be paid in any case if 
claim is made for any employee's 
discounts which may be established 
nor will any such sales be credited 
to employees. 

“When your prospect has been 


WILLYS TO ENTERTAIN 





MIDWEST DEALERS 


(Continued from Page 1) 
nual automobile show. Attending 
also will be the dealers from the dis- 
tributor territories of Shank-Cobley, 
Inc., Toledo, and the Wagg Motor 
Company, Inc., Grand Rapids, Mich., 
together with their retail salesmen. 

A. F. Torgler, district sales man- 
ager, will be in charge of the meet- 
ing. The speakers will be L. A. 
Miller, president of the Willys- 
Overland; Harry .B. Harper, vice- 


president in charge of sales, and N. 
A. Beardsley, general sales manager. 

Mr Torgler has supervision of 141 
counties in Ohio, Michigan and In- 
diana, which territory includes 226 
dealers. L. J. Adams is district 


wholesale manager. 
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first month’s sales efforts will be 
tabulated and twenty dollars in gold 
will be awarded to the employee 
who in the opinion of the manage- 
ment has most aggressively pro- 
moted the sale of Continental 
automobiles under this plan. 

“It will be to your interest to ob- 
|tain as many prospects as possible, 
not only for the immediate com- 
pensation which you will receive, but 
also because of the additional busi- 
ness your company will obtain, 
thereby enabling you to share in the 
increased employment. 

“This plan is open to ail em- 
ployees of the Continenta Motors 
Corporation, Continental Aircraft 
Engine Company, Continental- 
Divco Company and the Continental 
Automobile Company, except em- 
ployees directly engaged in selling 
{Continental automobiles.” 





TRUCK REGULATION BILL 
_ BEFORE N. J. LEGISLATURE 


| Trenton, N. J., Feb. 15.—Legisla- 
tion to regulate trucks hauling gocds 
for persons or concerns other than 
| the truck owners was introduced in 
| the Legislature last night by Senator 
Albert H. Woodruff of Camden. 

Under the Woodruff bill, such 
commercial trucks would be placed 
under the jurisdiction of the Public 
Utilities Commission, would be re- 
quired to file and adhere to tariffs 
and furnish evidence of financial 
responsibility. 

Pointing out that forty states have 





ditions in the trucking business are 
far worse than those’ which 
brought about regulation of motor 
buses. He remarked on the “very 
salutary effects” of motor bus regu- 
lation. . 


See | 


such legislation, Woodruff said con- | 
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DEALER i 
DOINGS } 


PITTSBURGH, PA. 


The outstanding event 
|*Automobile Row” this week was 
announcement of opening of the 
|new Mac-Gregg Reo Company at 
|447 North Craig St., which will act 
as distributor and local retail outlet 
| for the complete line of Reo cars and 
trucks. Frank B. Gregg, who is also 
sales manager for the McKinley- 
|Gregg Automobile Company, will 
personally supervise sales for the 
new organization. 

* 


Three direct factory branches of 
| the De Soto Motor Corporation have 
| been appointed in this district. They 
|are Brant’s Garage, 150 Perrysville 
Ave., West View; C. A. Clark, 801 








|Penn Ave., Wilkinsburg; and Mt. 
'Lebanon Garage Company, 600 
Washington Road. These three 


dealers were the first to handle De 
Soto cars in this district when they 
were introduced in 1928 Each also 


handles Plymouth cars. 
a 7 o 


SAN ANTONIO, TEX. 


Anthony Van Tuyl, salesman for 
Herpel-Gillespie, Ford dealers, who 
earned national fame when he drove 
a new Ford V-8 car, known as the 
Red Recket, from Mexico to Canada 
in two days, still continues to pile 
up speed records which have others 
gasping. Now when he tells a pros- 
pect that the new Ford has speed 
and endurance they think of his rec- 
ords and quickly agree. 

x > . 


Stepping forward in response to 
the public reception of the new 
Chevrolets, the Milam Chevrolet 
Company of this city led all other 
Chevrolet dealers in San Antonio 
and in the San Antonio sales dis- | 
trict in sales during January. This| 
record was not only for new cars, 
but for used cars as well. Now, says 
Marcus H. Clark, general manager, 
we are going out after the 1933 lead- 
ership. 


Automobile owners who had about 
decided to park the old flivver in 
the garage until they could raise 
enough dinero to pay for the 1933) 
license plates were greatly cheered 
Saturday when the Legislature 
passed a bill removing the penalty 
on those making later purchases 
until April 1. 

* * 


NEWARK, N. J. 


Another new dealership has been 
jae to Newark’s rapidly expand- | 
ing automobile row along Central 
Avenue. Announcement has just 
been made of the formation of 
Fredericks Motor Company as Plym- 
outh and De Soto dealers at 496 
Central Ave. Raymand E. Fred- 
ricks, head of the concern, has ap- 
| pointed Joseph H. Heckathorn as 
Sales manager. Mr. Heckathorn 
has gathered together a sales staff 
| consisting of Bob Harris, Joseph 
Guerdile, Charles Oxley and Bill 
Barnett, all of whom have been ac- 
tively engaged in automobile sell- 
ing in Newark and vicinity for many | 
years. 


. * 

Henry J. Ehrl, manager of the 
New Jersey Motor Company, Ford 
dealer of 245 Central Ave., has in- 
creased his sales staff following the 
; announcement of the new Ford car. 
The additional members are Bill 
La Mond, Dwight Morris and Ray 
; Connell, all experienced in the Ford 
field. 


. * 

Glenn W. Tisdale, one of Newark’s 
pieneer dealers, who has controlled 
the Newark Hupmobile dealership 
for many years, has added as sup- 
plementary lines the Plymouth and 
De Soto. All three makes will be 
sold and serviced at the Tisdale 
| showroom and shops, 985 Broad St. 


| SPRINGFIELD, MASS. 


G. A. Levy, who was with the 
Brynes Motor Company for seven 
years, has joined the sales force of 
Pynchon Motor Sales, Inc., Lincoln 
and Ferd dealer, in. Memorial Ave- 
nue, West Springfield. 
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LESS SALES RESISTANCE SEEN — 
BY DENVER NEW CAR DEALERS 


Denver, Col., Feb. 15.—Since the first of the year there 
has been more interest shown in automobiles in the Denver 


along! section than for some little time back. 


Distributors and 


dealers attribute this fact to the new models that have been 


put on the market during th 


e past several weeks and also 


more confidence being expressed by the general public in 
business conditions for the ensuing year. 


As one dealer pointed out, it seems 


as though the bottom of the busi- 
ness decline was reached last sum- 
mer and since that time there has 
been no decided drop in general 
business conditions. Thus, we are 
entering on the year 1933 with new 
confidence feeling that business will 
not get any worse and any change 
will be for the better. 

“In my many years in the auto- 
mobile business,’ remarked Sam 
Luby, head of the Luby Motor Com- 
pany, this city, and a firm selling 
the Chevrolet, “I have never known 
as much interest being manifested 
in a new model of an automobile as 
has been shown in.the new Chevro- 
lets during the past month. As a 
result business this year has started 
for us much better than it did a 
year ago, and we are hopeful for 
continued improvement as_ the 
months of 1933 pass. 

“There are a great many people 
in Denver in need of new cars and 
thus we have a large prospect list 
to work on in 1933. Many of these 
people can afford a car right now, 
but have been holding off to see 
how ‘things turn out,’ but some of 
them are coming into the market 
and others are not far away from 
it. It is only a mater of time, we 
feel, until there will be a consider- 
able increase in new car sales in 
this section.” 

A prominent distributor in this 
section points out that one need 
but study the report of new cars 
filed with the secretary of state to 
see that the actual sale of new auto- 
mobiles in Denver is on the increase 
as compared with a year ago. Janu- 
ary sales are ahead of December. 

N. D. Folkrod, Marmon dealer, 
Denver, says business is looking bet- 
ter at the present time both from 
the point of sales and outlook for 


the coming months of the year. Jan- | 


uary has started out far better than 
did January of last year and with 
the start experienced during the 
month indications are that 1933 will 
see far more automobiles sold in the 
Denver district than were disposed 
of last year. 

“During the month just closing,” 
said Mr. Folkrod, ‘“‘we have noted a 
larger number of people coming into 
our store to inspect new machines. 
Out of this number we are, of course, 
getting a list of prospects that will 
lead to sales in the immediate fu- 
ture, we feel pretty certain. Then we 
are making some sales now and al- 
together the outlook is much bright- 
er than it was at the beginning of 
1932. 

“Last year a large majority of peo- 
ple interested in new cars today felt 
their cars could travel another year 


;}and so gave up the idea of getting 
|a new car. 


This year it is different. 
Owners of motor cars are now driv- 
ing them as a necessity and those 
that feel that they have gotten their 
money’s worth out of their present 
automobile are closer to the pur- 
chase of new cars than they were 
the first part of 1932. Automobile 
transportation has become pretty 
much a part of the general scheme 
of things and so there will be more 
new cars sold this year than last.” 
What applies to passenger cars in 
the Denver market also applies to 
the motor truck. In fact, the truck 
is even more a vehicle of neces- 
sity since shipping by truck has 
made rapid strides during the last 
few years. There are many trucks 
doing duty on the highways of 
Colorado—for example, the near- 
ness to the northern Colorado coal 
fields causes many trucks to haul 
coal into Denver and this fact sup- 
plies a good market for men en- 
gaged in the sale of motor trucks. 
Trucks have to be replaced and this 
replacage has already started, ac- 
cording to the men in the truck 
field. Like the passenger car, more 





O— —_—— 


new trucks, have been sold in the 
Denver market during the past few 
weeks than during the same period 
& year ago. Dealers are also receiv- 
ing more inquiries now about new 
trucks than for many months. 

The Cullen-Thompson Motor 
Company, this city, Crysler dis- 
tributors, feel that 1933 will be a 
better year than was 1932. Like 
other business firms it is the belief 
of this firm that the worst of the 
business depression passed with last 
year and changes that take place 
during the present year will be for 
the better. 

The change for the better is ex< 
pectéd to be gradual, but since Janu- 
ary brought forth the fact that 
there is still a lot of interest in new 
cars on the part of the people and 
that an increase in sales over the 
same month last year has been re- 


OMAHA SALES UP 8% 
IN JAN. LINCOLN OFF 


(Continued from Page 1) 
to legislation than are other point 
in the state. nae 

The consensus of Nebraska’s 
dealers seems to be that 1932 saw 
the worst of the depression and 
that new car sales will pick up to 
some extent during the coming year. 
State fees for registration of all 
kinds of motor vehicles in 1932 fell 
off $393,248 from the preceding 
year, while a reduction of 170,046 
plates issued also was experienced. 
The total of plates issued last year 
was 433,111, compared with 503,157 
in 1931. Total fees received in 1931 
on $3,742,500, against $3,349,152 in 

32, 

Lancaster county, off approxi- 
mately 5 per cent. in new car reg- 
istrations in January, 1933, com- 
pared with the same month a year 
ago, was off less than 7 per cent. 
in 1932 for the whole year, as com- 
pared with 1931, whereas the state 
as a whole was off about 10 per 
cent. for the year. Douglas county 
registrations in 1932 were slightly 
more than 7 per cent. below the 
1931 figures. 


NOYES TO CELEBRATE 
29TH ANNIVERSARY BY 
BUICK SPRING OPENING 


Boston, Mass., Feb. 15.—H. K. 

Noyes’ twenty-ninth anniversary in 
the automobile industry is to be 
celebrated by a Buick spring open- 
ing from February 22 to March 4, 
preparations ior which have been 
under way for almost a year. The 
program has now progressed to the 
point where workmen are assem- 
| bling the various exhibits for the 
| opening. 
| This 1933 exposition is to be the 
| gayest, most complete and _  in- 
|structive of them all, not only in 
|the number of added features, but 
in their attractiveness and scope. 
|Special days have been assigned by 
| the committee of arrangements, and 
| February 22 is set aside as avia- 
ition day. The three following days 
| were named, respectively, women’s, 
theatrical and sport, and manu- 
|facturers’ days. 
Leaders in aviation, automotive 
lindustry, theatrical and_ sports 
world will attend the display during 
|} the days named for them. 

Police officers will be detailed 
for the opening to keep traffic lanes 
open, thus avoiding the congestion 
which occurred a year ago. Further, 
to allow a more free movement of 
the opening day attendance, there 
will be 100 organization me: bers as 
idcormen and guides, 
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Convalescent? 


T is too early to make any very definite prediction that 
January sales this year actually registered a gain over 
those of the same month in 1932. The latest figures released 
by R. L. Polk & Co., compiled from returns sent in by 
eight states*representing normally about 16 per cent. of the 
total registration, indicate that January sales of passenger 
cars will run to about 91,000 units, 
accurate we shall have registered a gain of more than 3,000 
units for the month. This may not seem like any very impres- 
sive uplift, but, considering the fact that it would be the first 
monthly gain in sales shown in three years, we shall be justi- 
fied in considering it an important development. 
Since the end of 1929 the trend of automobile sales has 


been steadily downward month after month. Never has an 
individual month been able to show an increase over the 
period of the previous year. If January is able to do that, 
as is certainly possible, we have every justification for believ- 
ing that the steady decline has at last been arrested. Even 
though the turn upward may be interrupted and subject to 
fluctuation, we may believe that the general trend will be up. 

By far the most satisfactory returns upon which to base 
estimates or hope are those giving us sales in the various 
states. Production might show an advance one month because 
of temporary conditions, but sales represent not manufac- 
turer’s optimism or exigencies, but the actual purchase of 
vehicles by the consuming public, which in the ultimate 
analysis is the proof of the pudding. 

In the apparent upturn of sales in January, 1933, we 
can only see the pressure of necessity buying. There has been 
no general change in business or financial conditions to force 
renewed buying of motor vehicles. The only explanation that 
fits the case is that people who depend upon, who must have, 
motor transportation, have at last reached the point where 
they must buy. Replacement purchases on a normal basis 
in this country would indicate the buying of approximately 
3,000,000 motor vehicles a year. 
reached since 1929. In 1932 buying touched a new low water 
mark since the war. The effect of this is now being felt in 
buying dictated not by choice, but by necessity. 


Because It Is Better 


N a recent broadside, Henry T. Ewald, the advertising 
counselor of Detroit, makes some remarks regarding dual 
influence exerted by advertising that will pay considerable 


thought. 


Mr. Ewald asserts that not only is merchandise adver- 
tised because it is a better product, but that it is a better 
product because it is advertised. 

“The influence of advertising is twofold,” says Mr. 
Ewald. “It reaches out into the world and sways public 
opinion in favor of a worthy product. It reaches back into 
the factory and inspires the manufacturer, the shop foreman, 
the humblest workman to build better and better and still 


better value into the product.” 


Suppose we apply this aphorism to our own industry 
and take not the manufacturing, but the service division. 
The dealer who has equipped his service department with 
the best machinery and has hired the best mechanics in order 
to give his customers the most efficient and most economical 
service and then goes out and tells the world about it, has 
done more than advertise. He has created a morale in his 
service department. Every last mechanic in the shop, read- 
ing what splendid service is to be found there, will put on the 
extra care, the extra speed, the extra skill that make for 


satisfactory service. 


_ We need both the functions of advertising today, the 
selling of the product or the service to the public and the 
morale in factory and shop which public statement of fact 


creates. 


1037 Henry Building, Seattle, Wash. 


Merchandising Depart- 


If this proves to be 


This figure has not been 


for printing additional paper money, 
but what we need, in order to lift 
prices, is an expansion of bank 
credit, 

Summarizing arguments against 
inflation, Col. Ayres makes these 
points: 

1. So long as we keep our paper 
money redeemable in gold on the 
present basis we cannot print and 
circulate enough additional currency 
to cause any considerable increase 
in our general price level. 

2. We do most of our business 
with checks and not with currency. 
About nine-tenths of our money is 
bank deposits on which we draw 
checks, and only about one-tenth is 
currency. To restore purchasing 
power and lift prices we need to ex- 
pand our bank credit, which was 
greatly decreased during the depres- 
sion, and we do not need to increase 
the currency, of which we now have 
more than when the depression be- 
gan. 

3. As long as we retain our pres- 
ent money redeemable in gold we 
cannot raise our price levels through 
increasing our supply of money un- 
less we can also succeed in raising 
the price levels of the rest of the 
world, for gold prices of staple com- 
modities freely entering into inter- 
national trade are world prices and 
in the long run control general price 
levels. 

4. We cannot decrease by law the 
gold content of the dollar, for the 
attempt to do so would involve long 
debate in the Congress, during which 
our people would attempt to con- 
vert their present money into gold 
in the hope that Congress would 
convert their gold into an increased 
number of dollars. The resulting 
gold run would carry us off the gold 
basis. 

5. The Supreme Court has de- 
clared that contracts promising to 
pay in dollars equivalent to gold 
dollars of the present weight and 
fineness are valid whether our mon- 
ey is on the gold basis or not. Our 
federal bonds, nearly all our state 
and municipal bonds, are contracts 
to pay carrying that sort of gold 
payment provision. 

6. If the gold content of the dol- 
lar could be reduced» its effects in 
raising Comestic price levels would 
probably be disappointingly grad- 
ual. 

7. A moderate controlled currency 
inflation based on present gold 
standards would not raise prices. A 
currency inflation sufficient to raise 
prices would carry us off gold and 
become uncontrollable. 

In previous statements Colonel 
Ayres has emphasized his opinion 
that prosperity can best be hastened 
by smashing down trade barriers 
and the obstacles to recovery This 
policy involves government, action. 


G. M. TRUCK DEALERS 
TO MEET AT PITTSBURGH 


(Continued from Page 1) 
afternocn will be spent at branch 
headquarters, 3701 Liberty Ave., 
where mechanical features of the 


1933 jine will be discussed by Uhl- 
mann, A complete line of trucks 
will be on display. 

Friday sessions will be attended 
only by the staff of the factory 
branch and by dealers in the vicin- 
ity of Pittsburgh. A luncheon at the 
William Penn Hotel on that day will 
be addressed by Detroit officers of 
the company. W. J. Studt, from the 
Pittsburgh factory branch, is assist- 
ing with arrangements for the 
meetings. 

Although fewer units were handled 
during 1932 than in the previous 
year by the factory branch, retail 
sales of the General Motors truck 
line were considerably above the 
average for all makes of trucks in 
the western Pennsylvania and West 
Virginia territory, Studt reported. 

The conference to be held here is 
part of a series of thirty-four dis- 
trict meetings being held by the 
company between February 2 and 
March 7. 


CLASSIFIED ADVERTI-~#t MENTS 
IN THE AUTOMOULINE DAY 


NEW BRING REsttil 






adopted a common reregistration 
date. Many states have already pro- 
vided elastic rules which make it 
possible jto extend the date two to 
three months as need requires. In 
most other states, however, legisla- 
tive action is necessary and could 
only be accomplished by new legis- 
lation. 

For the benefit of those interested 
in the proposal and in order to get 
a close picture of just what such a 
change would mean in the various 
states, Automotive Daily News has 
conducted a survey among motor 
vehicle commissioners throughout 
the country to get their reactions to 
such a change. While many of the 
commissioners favor the change 
from the industry’s point of view, 
they are faced with difficulties with- 
in their own states which would 
make such a move inadvisable, in 
their opinion. 

Already about half the commis- 
sioners of the various states have 
replied to the Automotive * Daily 
News survey, and excerpts from 
their replies are published herewith. 
A similar survey among dealer as- 
sociations to determine the senti- 
ment in favor of such a change is 
now being made, and the results of 
this will be published at a later date. 

ALABAMA 

In reply beg to advise the fiscal 
year in Alabama runs from October 
1 to September 30 and has been in 
force in this state for many years, 
not only in the Motor Vehicle De- 
partment, but in ail departments. 
You can readily see that for us to 
make a change would entail a great 
deal of work and change of system. 


State Tax Commission, 

R. H. Williams, Automobile De- 
partment. 

CONNECTICUT 

My whole expression relative to 
moving the date of the issuance of 
operators’ licenses has so far been 
against any change. That is because 
the business of running a Motor 
Vehicle Department requires the 
staggering of the different functions 
of the department over the year so 
that the rush periods do not con- 
flict. You will readily see that where 
you are serving so many people and 
trying to give them a clear road 
that the date, whatever it is, when 
the authorizations issued by the 
State become effective, must be kept 
clear and open for one activity 
rather than be mixed up with others. 

Our year here is carefully laid out. 
Beginning on October list of the 
preceding year we have a reserva- 
tion period during which registrants 
may reserve numbers which they 
have held in that period, until No- 
vember 15th, and from November 
15th on registrations are issued in 
increasing numbers through Decem- 
ber until the peak arrives on the 
first of January. During the whole 
of this period from October on the 
office is increasingly busy with per- 
sons at the windows and with mail. 
It takes all of January and part of 
February to get the files cleared up 
and the situation into such shape 
that the registration of the year is 
fairly well commenced. 

Then we have the operators’ 
license period which means handling 
just as many people again on or 
before the first of March, for op- 
erators’ licenses are annual in their 
authority and expire on that date. 
There is a following period of ac- 
tivity, and then in April comes the 
first registration for those people 
who have laid up their cars for the 
winter, and then the summer season 
with its vacation periods during 
which each employee in the depart- 
ment has two weeks vacation. 

I do not see any advantage in 
breaking up this routine or chang- 
ing it around. The argument is 
that by so doing more gasoline 
might be used on the highways. I 
think gasoline distributors and deal- 
ers are behind the movement for a 
change in the year because they 
think they will sell more gasoline. I 
do not personally see how they will. 

There are a good many cogent 
reasons besides those I have out- 
lined which are more or less in- 
dividual to Connecticut why the 
calendar year ought to be held to. 
One. reason is that it is the calendar 
year and everything else 





to it. All bookkeeping and general 
activities of accounting for funds, 
etc., is adjusted all over the world 
to the calendar year, and while it is 
quite true that fiscal years of states 
extend from July to July, yet it 
seems to me that there might he 
reason in a claim that every man 
adjusts his own individual fiscal 
resources to the calendar year. The 
reason why states do not do that is 
to take care of the legislative periods 
which invariably end somewhere 
during the early spring months. 

Taken as a whole, I do not see any 
merit to the claim or any reason 
why it should be presented, but it 
will be presented in the Legislature 
here, and the matter will be de- 
cided, I do not think that I shall 
try to say anything on one side 
or the other before legislative com- 
mittees, unless I am asked, but if 
information is inquired for, and it 
probably will be, I shall present the 
matter a good deal as any man 
would who has a good system which 
is working satisfactorily. 

One of the main reasons presented 
for a change of year is that people 
claim that they have to pay out 
sO much money toward the end of 
the year that it is burdensome to 
pay registration fees on the first of 
January. But, as I suggested to one 
lady who said it interfered with her 
payment of mortgage interest, all 
these payments which people have to 
make are not concentrated. In fact, 
the town tax dates, at least in Con- 
necticut, are almost all April and 
May, and that is certainly one of 
the heaviest payments which any- 
body has to make regularly. There- 
fore it seems to me that it is about 
as well arranged as it can be, and 
certainly our system has been sat- 
isfactory to the public at large. 
There are very few members of the 
public making any argument against 
it, and it looks to me as though pri- 
vate interest is trying to promote it. 

Robbins B. Stoeckel, 

Commissioner of Motor Vehicles. 


DELAWARE 


Referring to your letter of Feb- 
ruary 2, please be advised there 
would be a conflict with the issu- 
ance of operator’s license if regis- 
tration renewals were given on 
April 1, 

Chas. H. Grantland, 
Secretary of State. 


DISTRICT OF COLUMBIA 


Reference is made to your letter 
of February 2 regarding the auto- 
mobile license renewal period. 

We do not contemplate any 
change in the time of this renewal. 

W. A. Van Duzer, 

Director of Vehicles and Traffic. 


FLORIDA 

Practically the only objection to 
the renewal of licenses on January 
1 is that Christmas season is a time 
when nearly-every one has expended 
their surplus funds. 

I believe that the license renewal 
date should be uniform throughout 
the country, but apparently this goal 
cannot be reached for some time to 
come, 

So far as the oneration of te de- 
partment is concerned, the date of 
license renewal will make no mate- 
rial difference. 

George H. Wilder, Commissioner, 


GEORGIA 

This will acknowledge receipt of 
your letter of February 2, request- 
ing us to advise you the effect the 
change of renewal period in auto- 
mobile license tags from February 1 
to March 1, as proposed in a bill 
now pending before the General 


(Continued on Page 8) 


| COMING EVENTS | 
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FEBRUARY 


11-17—Toledo, 0. Toledo Automobile 
Dealers’ Association show. 
11-18—Kansas City, Mo. Kansas City 
Motor Car Dealers’ Associatioa 
show. George A. Bond, manager. 
14-18—Dubuque, Ia. Automobile show. 
18-23—Columbus, O. Automobile show in 
Columbus Auditorium. 
22-25—Evansville, Ind. Evansville Auto- 
mobile Dealers’ Association show. 
Otto Hartmetz, president. 
25-Mar, 4—Seattle, Wash. Seattle Auto- 
motive Trades’ Association show. 
Si-BMar. 6—Des Moines, Ia. Automobile 
show. 





MARCH 
5- 7—New Orleans. Autombile show in 
Municipal Auditorium. Gordon Her- 
bert, manage. 
10-19—Geneva, Switzerland. International 
" automobile show. ’ z 
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Develops Car Parking Device! 
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Parccar attached to a standard roadster. When the spare wheel is 
lowered by hydraulic means the rear of the car is raised and can be 


swung right or left by power. The 


stability on the three-point support 


is illustrated by a man swinging in the position shown without disturbing 


the car’s equlibrium. 


A power-driven parking device 
known as the Parccar has been de- 
veloped by the Walker Laboratories, 
Piedmont, Cal. It is applicable to 
passenger cars and light delivery 
trucks, in which the spare tire is 
normally carried in a metal tire 
cover at the rear of the vehicle. 
The mechanism is so arranged that 
the spare wheel can be lowered by 
engine power through  hyraulic 
means to lift the rear of the car 
and support it on the spare tire. 
During the lifting operation a driv- 
ing connection is automatically 
made with the vehicle drive shaft. 
When in the elevated position if 
the low gear is engaged and the 
clutch thrown in the rear of the 
car swings to the right. When re- 
verse is engaged the rear of the 
car swings to the left. Since the 
rear wheels are still connected to 
the drive shaft and rotate as the 
car is being swung around, the reg- 
ular service brake is effective to 
stop the lateral motion in either 
direction. 

Stability is gained by automati- 
cally latching the vehicle frame to 


NEW BATTERY FILLER 





A new, sturdy baitery filler, made 
of molded vulcanite,-+is announced 


manufacturer of automotive electric 
service equipment. The new filler 
has a capacity of one gallon, and is 
provided with a recessed gauge glass 
which shows the amount of water in 
the jar. The top opening holds any 
hydrometer and keeps it safe and 
clean at all times. 

A handy grip makes the filler easy 
to handle in curbside service or 
when filling batteries on the charg- 
ing bench. 

It is claimed that this filler can 
fall from a bench or running board 
or be kicked over without breaking. 


HEAR SAFETY TALKS 

Elizabeth, N. J., Feb. 15.—A trans- 
portation meeting under the aus- 
pices of the Engineers’ Emergency 
Club of Elizabeth was held in the 
Elizabeth Armory, when papers were 
délivered by Fred M. Rosseland, 
sSecretary-manager of the Newark 





' i Fy - | 
by E. Edelmann & Co., Ch 


the front axle when the car is ele- 
vated on the spare tire, thus pre- 
venting the action of the front 
springs and rendering the car more 
stable on the three point suspension 
than when supported on the four 
wheels through the usual springs. 

For tire changing a clutch is at- 
tached to the spare tire hub mount- 
ing in lieu of the spare tire, so that 
the device can be used as a power 
jack to lift the car for the inter- 
change of the spare wheel in the 
event of tire failure. 

The uses of the device include 
primarily parking by driving the 
front wheels into the curb in back 
of the next car forward and then 
swinging the rear end into the curb, 
but it is also useful for turning 
around on blind or narrow streets 
or driveways, or in getting in or out 
of difficult garages. 

This device was developed by 
Brooks Walker after six years of 
experimental work on _  approxi- 
mately ten different types of parking 
devices, Mr. Walker is now located 
in the General Motors Building, 
Detroit. 


Safety Council, and Leslie H. Magor 
of the White Company of Newark. 
Mr. Rosseland spoke on “Safety in 
Relation to Transportation on High- 
ways,” and Mr. Magor discussed the 
developments in transportation from 
the early days to the present. 


BLUEBIRD HAS TRU-LOC 
FITTINGS 


Sir Malcolm Campbell’s Bluebird 
is provided with Tru-Lay brake ca- 
bles and Tru-Loc end fittings as a 
part of its braking system. 

The cables are made from pre- 
formed individual wires and strands 
and the Tru-Loc fittings do away 
with thimble and spliced connec- 
tion. Steel sleeves bored to permit 
the cable to extend through their 
entire length are swaged on to the 
cable itself. Swaging causes the metal 
of the sleeve to fow, cold, into the 
interstices between the strands and 
wires so that the fitting becomes in 
effect an integrate part of the cable 
itself. 


PREST-O-LITE CELEBRATES 
PLANT SAFETY RECORD 


Indianapolis, Ind., Feb. 15.—A new 
industrial safety record was cele- 
brated here with an employees’ ban- 
quet at the Prest-O-Lite Company, 
a division of the Union Carbide and 
Carbon Company. 

The celebration brought a num- 
ber of out-of-town safety and fac- 
tory executives to the Speedway 
City plant, which claimed a record 
of 543,000 labor hours without a 
loss-of-time . accident to any em-~ 





ployee during’ the entire year! ‘ 








The Sayers & Scovill Compsany., reveals and 
is marketing 4a | 


of Cincinnati, O.; 
new funeral car, called the S&S 
Mannington. Arched windows with 


Announce Mannington Funeral Car 


integral 
a feature of the design. 
corners, sloping windshield and V- 
type radiator are used to give a 


Rounded 


APPROVES KNOCK-TEST | RUBBER DEMAND 


FUELS 


At the recent meeting of A.S.T.M. 
Committee D-2 on petroleum prod- 
ucts and lubricants, held in Wash- 
ington, D. C., there was unanimous 
approval, subject to confirmation by 
letter ballot, of the C. F. R. motor 
method for determination of knock 
characteristics of motor fuels. 

It involves use of the C. F. R. 
engine, manufactured by Waukesha 
Motor Company, Waukesha, Wis. It 
is expected that this method will 
become an A. S. T. M. tentative 
standard prior to April 1, 1933, after 
which time it will be generally em- 
ployed in place of the method de- 
scribed in Appendix II of the 1932 
D-2 report. Most motor fuels are 
given a somewhat lower octane 


UP IN JANUARY 


New York, Feb. 15.—Consumption 
of crude rubber by manufacturers 
in the United States for the month 





of January umounted to 21,661 long | 


tons. This compares with 16,990 
long tons for December, 1932, and 
represents an increase of 27.5 per 
cent., according to statistics released 
by The Rubber Manufacturers As- 
sociation today. Consumption for 
January, 1932, was reported to be 
27,962 long tons. 

This organization reports imports 
of crude rubber for the month of 
January to be 31,110 long tons, an 
increase of 8.9 per cent. above De- 
cember, 1932, although less than 


number by the new method than}1 per cent. below January, 1932. 


that obtained by the old one, the 
difference resulting largely from op- 
eration at a higher engine speed. 

A special sub-committee appointed 
to consider proposed revisions of 
Federal specifications for lubricating 
oil and grease met with representa- 
tives of the Federal government and 
reported recommended changes. In 
general, the recommendations proved 
acceptable to the government repre- 
sentatives, and it is expected that 
the government will send out, short- 
ly, revised tentative specifications in- 
corporating the committee’s :.ugges- 
tions for comment and criticism 
from the industry. 

New Type Valve Cap 
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We VALVE TIRE CAP 
YOU DO NOT REMOVE 
WHEN INFLATING OR 
CHECKING AIR PRESSURE 










A new development in tire valve 
caps which makes it possible to 
check the air pressure in tires with- 
out removing the cap and to inflate 
or deflate the tire without removing 
the cap has been placed on the mar- 
ket by the National Specialties Com- 
pany, New York. These caps, which 
are known as “Chexars,” also pro- 
tect against dirt and are said to fit 
all air chucks. Their use, it is con- 
tended, will result in easier and more 
frequent checking of air pressure 
and thus tend to increase tire life. 


AUTO-LITE CAPITAL 
CHANGES APPROVED 


Toledo, O., Feb. 15.—Stockholders 
of the Electric Auto-Lite Company, 
at a special meeting here, approved 
the change in the capital structure 
of the company by which the com- 
mon stock has been changed from 
no par to $5 par value. 

While it is said the actual com- 
pany set-up is not materially af- 
fected, the stock having been car- 
ried in the balance sheet at a stated 
value of about $6 a share, the stock- 
holders will be given tax relief by 


Se ana ne 


This association estimates total 








molding are!conservative streamline effect. The 


chassis includes a powerful, straight- 
eight engine and a new syncro- 
mesh transmission. 


domestic stocks of crude rubber on 
hand January 31 at 396,376 long 
tons, which compares with December 
31 stocks of 388,229 long tons. Jan- 
uary stocks show an increase of 
2.1 per cent. as compared with De- 
cember, 1932, and 22.8 per cent. 
above the stocks of January 31, 1932. 

The participants in the statistical 
compilation report 32,539 long tons 
of crude rubber afloat for the 
United States ports on January 31, 
compared with 38,360 long tons 
afloat on December 31, 1932, and 
42,234 long tons afloat on January 
31, 1932. 


FIGHT GUEST LAW REPEAL 

Indianapolis, Ind., Feb. 15.—Bills 
pending in both houses of the state 
Legislature to repeal the motorist 
passenger guest law passed by the 
1929 session have incurred the op- 
position of the state’s organized 
motor clubs. 


FEBRUARY 
TRUCK ISSUE 


+ 


Owners of 1,500,000 Business 
Vehicles Will Get the Issue of 


February 17. 


(Postponed date, account of lave registration figures) 


¢ 


Fleet owners having 10 or more vehicles, 27,000 
names, will receive the truck issue February 17. 


Machol list being 


used, 


with copies personally 


addressed. Only Automotive Daily News can pro- 
vide such wide extra distribution at no additional 


cost to the advertiser. 


If you want to reach not only those owners but 
all exclusive truck dealers, important bus operators, 
8,000 passenger car dealers and important factory 
officials, use that issue with a page at $350; half 
page at $175 or a quarter page at $87.50. 


Forms close 2 days preceding publication. 


Automotive Baily News 


H_ 4. TARANTOUS, Bus Megr., 350 HUDSON STREET, N. Y. C. 


DETROIT OFFICE: Geo. M. Slocum, Manager 
Fisher Building, Detroit, Mich. 


WESTERN OFFICE: Willard R. Cotton, Manager 
333 No. Michigan Ave., Chicago, Ill, 
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LESS SALES. RESISTANCE SEEN 
BY DENVER NEW CAR DEALERS 


(Continued from Page 3) 


corded in this section, a change for 
the better, even though slight 
been brougt about. 

Distributors point out that there 
can be no great change wrought in 
the farming communities of the 
state until fall as the farmers, like 
the farmers in other sections, have 
been hard hit durmg the past two 
years. If the crops this year bring 
an increase 1 price the farming sec- 
tion of the state is going to show 
improvement also in all lines of in- 
dustry and the motor industry will 
receive its share. 

“Relief must be brought about 
from a tax angle,” said a out-of 
town dealer the other day in Denver, 
“if our section of the state is to go 
ahead in a business way. It is un- 


has | 


of Colorado is strongly in favor of 
a general sales tax to supply the 
money for the carrying on the state 
government. Such a tax will re- 
lieve the property owners of the 
| state of a portion of the tax they 
/are now struggling under and busi- 
ness will benefit. This will tend to 
equalize the payment of taxes.” 

Tom Botterill, head of Tom Bot- 
terill, Inc., Hudson and Essex dis- 
tributor in Denver, says: 

“After three years of precarivus 
health I am back at my desk and 
will again give my personal at- 
tention to the business. In order 
to be in a position to take care 
of business, which I feel is already 
showing signs of coming out of the 
dumps into which it has fallen dur- 





Gerstood that the present legislature 


ing the past two years due to general 


business conditions, I am making 
some changes. 

“The parts department will be 
moved to the rear of the shop and 
both the service and parts will be 
under the supervision of John Har- 
rison, who has had charge of our 
parts department since 1918.” 

Ford dealers in Denver are fac- 
ing the new year with a brighter 
outlook than for the past several 
months. It seems to be the gen- 
eral opinion that people are more 
near a position to buy new cars now 
than they were a year ago. For 
two years or so now the general 
public—especially people in a posi- 
tion to buy new cars have been sit- 
ting back “waiting.” 

“This waiting policy,’ 
one Ford dealer, 


remarked 


American people to want a change. 
All we need now is a little more 
confidence in business and the 
country in general to start things 
rolling in earnest. Business has 
run along about the same in all 





self has an element of confidence, 
for those that are prone to study 
the situation feel that the next 
change will be for the better. I 
heard a prominent lumber merchant 
of Colorado the other day make this 
statement: ‘When we calmly reason 
the matter out, we must conclude 
that when we are at the bottom 
there is no way to go but up,’ 

“I quoted that business man out- 
side our own industry to show what 
people are beginning to say and 
think. Thus, the time is now ripe 
for us to go to work. New models 
have aided and 1933 has started 
out with considerable promise for 


| the coming months of the year.” 


| 


“is growing abit | 
tiresome and it is but natural for | 


| lines now for around six months— | 


‘not much change. This fact in it- 


15 DEALERS EXHIBIT 


Tarentum, Pa., Feb. 
local dealers are displaying 1933 
models in the automobile show 
which opened February 11 in the 
Jaffe furniture building and con- 


tinues for one week. The cars are 
displayed on the first floor. Dance 
orchestras, radio entertainers and a 
mechanical novelty are featured. 


15.—Fifteen | 


SEEKING TO ELIMINATE 
GAS TAX EXEMPTYONS 
Trenton, N. J., Feb. 15.—Elimina- 
tion of exemptions from the gaso- 
line tax, except in the case of fuel 
used by government-owned vehicles 
and a few other minor uses, would 
mean an increase in revenue to the 
state estimated by Joseph L. Mc- 
Laughlin, director of the motor fuel 
division of the state Tax Department 
at $3,000,000 a year. The wiping out 
of the numerous exemptions now 
allowed is one of the recommenca- 
tions of the Princeton survey report 
and is strongly indorsed by Mr. Mc- 
Laughlin as a means of dealing with 
the evil of tax evasion, which, with 
gasoline bootlegging, has become a 
major problem. 


REPORT BILL ~ VORABLY 

| Bosten, Mass., Feb. 15.—The Leg- 
islative Committee on Highways and 
Motor Vehicles has favorably re- 
ported a bill, based on a recommen- 
dation of the State Department of 
Public Works, authorizing the reg- 
istrar of motor vehicles to suspend 
the registration of motor vehicles 
determined to be unsafe. 








CURRENT PRICES OF PA SSENGER CAR MODELS 


AUBURN—4-cyl. 125 
Standard medets” 


DOSES .cccceee 1745/5 Cabriolet 895 ; 
5 Brougham ..... 795|5 Phaeton ee 
5-Sedan ........ 84617 Sed. (136 W. B.) .945 

AUBURN—8-cyl. 127 W. B. 

Custem Dual Ratice 

2Coupe ........- 895) 5 Phaeton 1095 
5 Brougham ..... 945! Speedster .... 1095 
S@edan ......... 9035/7 Sed. (136 W. B.)1095 
5 Cabriolet ..... 1045, 

AUBUEN—%-oy). 127 W. B. 

Salon Models 

5 Brougham ..1195'5 Phaeton 1345 
5 Sedan . .1245/Speedster 1345 
5 Cabriolet ..... 1295! 

AUBURN—I2-cyl. 133 W. B. 


Standard Modeis 


SCOUPE: ...ccec- 1145 5 Sedan 1245 
5 Brougham .1195 
AUBUBN—12-cy!. 133 W. P. 
Custom Dual Katie Models 
2Coupe ........ 1295|5 Cabriolet ..1445 
5 Brougham .1345\5 Phaeton 1495 
PGeGaR ..ccccse 1395! Speedster . 1495 
AUBUBN—1t2-cyl. 1°27 W. B. 


Salon Models 
..1695|5 Phaeton 
1745|Speedster 
1795! 


1845 


5 Brougham ° 
. 1845 


5 Sedan 
5 Cabriolet 





AUSTIN—4-cyl. 35 W. B 
Business Coupe. . .275|Roadster 305 
Spl. Business jCoupe ....... 315 

Coupe ....... -295\ Sub. Coupe J75 

BUICK—48-cyl. 119 W. B. 

33-50 Series 
2 Coupe ~+++++-995/5 Coupe 1,065 
Special Coupe. .1,030'Con. Coupe 1,115 
Sedan econ 
BUICK—8-cy!l. 1°27 W. B. 
33-60 Series 
Special Coupe. .1.270/\Con. Coupe 1,365 
Sedan .1,310'Con. Phaeton 1.585 
5 Coupe 310 
BUICK—8-eyl. 130 W. B. 
35-80 Series 
Sport Coupe 1,495!|Con, Coupe 1,575 
5 Coupe 1,540/Con, Phacton 1.645 
Sedan 1,570 
BUICK—8-cyl. 138 W. B. 
33-90 Series 
5 Coupe 1,785 7 Sedan 1.955 
5 Sedan 1,805 7 Limousine 2.955 
5 Cli. Cpl. Sedan.1,820 
CADILLAC V-8—-cyl. 134 W. B. 
Series 355-C. Body by Fisber 
2 Coupe .2,695'2 Conv. Coupe 2,845 
2 Roadster 2.795 
CADILLAC V-8—8-cyl 140 W. P. 
Body by Fisher 
5 Sedan . -2.095/7 Sedan 3.045 
5 Phaeton . .2,895'7 Imperial . 3,398 
5 Coupe 2,895'5 A.W. Phaeton .3.395 
5 Town Sedan. .2,995 
CADILLAC V-8—s-cyl. 140 W. B. 
Body by Fleetwood 
5 Sedan .3,295'5 Town Cab. 3,995 
7 Sedan 3,445'7 Town Cab . 4,445 
7 Limousine 3.645 7 Lim. Brough...4.145 
CADILLAC V-12—1l2-cyl. 154 WB. 
Series 370-C. Body by Fisher 
2 Coupe 3,395'2 Cony. Coupe.. .3,545 
2 Roadster 3,495 
CADILLAC V-12—I?-ceyl 110 W. B. 
Body by Fisher 
5 Sedan . 3,595'7 Sedan 3,745 
5 Phaeton 3,595'7 Imperial 3,895 
5 Coupe 3,595'5 A.W. Phaeton.4,(:. 
5 Town Sedan .3,695 
CADILLAC V-12—\i2-cyl. 146 W. B. 
Body by Fleetwood 
5 Sedan .3,995|5 Town Cab.....4,695 
7 Sedan 4,145'7 Town Cab . 4,845 
7 Limousine 4345'7 Lim. Brough. .4,845 
CADILLAC V-16—lI%-eyl. 149 W. B. 
Series 452-C. Body by Fleetwood 
5 Sedan .6,250/Town Cabriolet 
7 Sedan 6,400' (Opera Seats) 6,850 
7 Limousine .6,600'Town Cabriolet. .6.850 
'7 Lim Brough. .6,850 
CUEVROLET—‘-cyl. 11lo W. B. 
Sport Roadster 485\Sport Coupe 535 
Coupe 495'Sedan 565 
Coach 515 Cabriolet 565 
Phaeton 515 
CHRYSLER—& cyl 17 OW. 8 
2 Business Coupe.795.5 Sedan $45 
4 Brougham 795\4 Con, Coupe .. 885 
4Coupe (R.S.) 835'5 Con. Sedan 1,055 
‘ cuavaLen—s eyl, 120 W. B, 
foyal Eight Medels 
2 Business Coupe.945 4Con. Coupe 1,935 
2-4 Coupe (R.S.).985'5 Con. Sedan 1,195 
5 Sedan 995 
CHRYSLER—8-cy!l. 126 W. B. 
Imperial Eight Models 
2-4 Coupe (R.S.'1,355,2-4 Con. Coupe..1,425 
5 Couve ..+-1,395'5 Con, Sedan ..1,595 
SSedan ......-1,395 
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CHRYSLER—8-cy!. 146 W. B. GRAHAM—6-cyl. 113 W. B. OLDS MOBILE—6-cyl. 115 Ww. B. PONTIAC—38-cyl. 115 W. B. 
Custom Imperial Standard Models Business Coupe ..745/5 Sedan ..."....... 825 2 Roadster ....... 585|2-dr. Tour. Sedan.675 
$a Cpl. Sedan.2,895'2-4 Con. Road..3,295 9 Coupe ......... 745|5 Sedan ..... _.795 5 Coupe ......... 745|\Conv. Coupe ..... 825 52-dr. Sedan ...635/2-4 Con. Coupe ..695 
TOGO. .ases000 2,995'5 Phaeton 3.395 ¢ Coupe (R.S.) ...795/4 Conv. Coupe g35 Touring Coupe ..775|Touring Sedan ..855 2Stan. Coupe ...635/4-dr. Sedan .....695 
7 Sed. Limous. .3,295! ; miiiiteal *. os ‘ : Sport Coupe ..... 780) 4 Coupe (R.S.)...670! : 
; -eyl, 9 . B. 
CONTINENTAL—4-cyl._ 10114 W. B. Stendaré Models OLDSMOBILE—8-cyl. 119 W. B REO—6-cyl. 117% W. B. 
2Roadster ...... 355/2-dr. Sedan ,.....380 2Coupe ......... SUG Godan ..........008 Damens CMDS. SES ROOM «2. +0+.+- = ee ee 
Co a ’*3e0.4-dr. Sedan |... .395 4 Coupe (R.S.) ..895)4Con. Coupe ....935 5 Coupe ......... 845/Conv. Coupe ....925 Stan Sedan ..... 995|Elite Sedan ..... 1090 
Pe oo 05. - Touring Coupe ..875/Touring Sedan ...955 Stan. Coupe ..... 995/Elite Coupe | ...1090 
CON TT ie 107 W. B. ee w. B. Sport Coupe . 880 St. Con. Coupe. .1045/Elite Con. Coupe|1140 
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PHILADELPHIA JOBBERS NOTE 
INCREASES SINCE FIRST OF YEAR 


By K. H. 


LANSING 


The year 1933 has started fairly well for the majority 
of concerns engaged in the business of jobbing automotive 


supplies, equipment and parts 


in Philadelphia, a considerable 


number stating somewhat of a business upturn had been 


noticeable almost immediately 


after January 1, or at least by 


the end of the second week. By the end of the third week in 


January, several jobbers were 


able to say that for the portion 


of the month already past, business had shown modest gains 


over the corresponding period 

A few jobbers in equipment and 
in specialties have added carefully 
selected new lines, but not many 
of them. Credits are, perhaps, be- 
ing more carefully considered than 
ever. One large parts house has ar- 
ranged to move into larger quarters 
by about March 1, when it will take 
a lease on the building now in 
course of construction. A replace- 
ment parts concern whose lusiness 
was taken over by another house in 
a similar line, less than three years 
ago, has just reopened to handle 


its original, exclusive line, and a 
new automotive warehouse concern 
recently established itself to serve 
parts manufacturers. 

Until the last two or three months 
of 1932, business for automotive 
jobbers for the most part was de- 
cidedly slack. Some say that No- 
vember and December proved to be 
active months, while others say the 
reverse was true. That there is now 
a better feeling generally in the in- 
dustry, is far from overstating the 
facts. 

A survey disclosed the following 
conditions: 

E. C. Stemmler, manager of the 
American Gear Company in Phila- 
delphia, reported that the month of 
January, up to and including the 
21st, had shown improvement over 
the same period of last year, and 
said he believed from the »uvtlook 
that 1933 would prove at least as 
good a year as 1932. The house had 
been successful in securing the work 
of truck fleets both large and fairly 
sizeable and the shop had been kept 
quite busy. This company, which 
has been located at 832 North Broad 
St. for the last eleven years, about 
March 1 will remove to a larger 
building being erected at the south- 
east corner of Fairmont Avenue and 
18th Street, affording approximately 
7,000 square feet on two floors. A 
first class mechanical shop, as now 
constituted, will be conducted in 
connection. 

At the Roberts Auto and Radio 
Supply Company it was stated by 
Mr. Summers in the absence of 
Sales Manager H. I. McConnell, that 
the new year had begun with fairly 
good business, the emphasis in sales 
at present being on the reguler line 
of supplies, but with some types of 
equipment also moving. The com- 
pany’s accounts, it was stated, were 
in very good shape and credits had 
been carefully watched. From in- 
dications it was believed 1933 should 
be a better year for business than 
was 1932. 

According to a statement at the 
automotive specialty establishment 
of Lacy L. Redd & Co., Inc., Janu- 
ary had been a very good month for 
sales and shop service, the latter 
department having done remarkably 
well, with work proceeding day and 
night. The local automobile show, 
it was said, had done much to stimu- 
late business for this house. The 
concern recently has added Weiden- 
hoff motor analyzers, providing 

Weidenhoff certified tune-up service, 
also Engelhardt gas analyzers. 

W. E. Taber of W. E. Taber Com- 
pany, Inc. automotive parts 
equipment and supplies, said the 
company had been having fair sales 
in January, following good business 
in both November and December. 
The leaders in the selling at this 





time, he said, were valve refacers, 
reseaters and boring mills. The 
company has added to its lines the 
Cedar Rapids Engineering Com- 
pany’s Kwik Way valve refacers, 
valve reseating tools, vale inserting 


of a year ago. 





tools boring mills, piston grinders 
and reamer drivers that are bench 
tools; also Singer self-locking false 
valve seats manufactured by the 
Singer Corporation of Los Angeles, 
Cal. Much interest, Mr. Taber said, 
was being shown in the Kwik Way 
boring mills. 

At the Motor Parts Company’s 
Broad Street store it was stated that 
January business for the first three 
weeks had not been as active as the 
trading during December, which was 
fair. This house does much of its 
business in the sale of truck replace- 
ment parts. 

H. P. Schade, head of the re- 
organized business of that name, 
distributing automotive specialties, 
reports fairly active sales of winter- 
fronts, heaters and shock absorbers, 
and a good reception of his new line, 
the Handy Ojifiltor, in which he 
says there is increasing interest. 

Havas & Shields Company, auto- 
motive specialties and shop service, 
reports continued active sales of 
Schebler carbureters since the open- 
ing of 1933, with shop service work 
keeping up well. A line added not 
long ago by this concern is the 
Leonard high compression spark 
plug. 

J. William Nock, manager of the 
Alert Sales Company, automoiive 
supplies, says that January started 
off in a promising manner, although 
December’s register was low. This 
concern is taking care of a few 
highly specialized accounts, and is 
jobbing standard, quickly-turning 
merchandise—no parts and no shop 
service here. 

Evans Auto Parts Company re- 
ports that 1932 proved to be a good 
year until October, when a slump 
took place. There had been no de- 
cided upward trend of the sales 
chart since then, sales remaining 
rather slow. 

At the Strand Auto Parts Com- 
pany it was stated that December 
business had been better than the 
sales thus far in January, and that 
used parts were selling more actively 
than new. 

At the Central Motor Parts Com- 
pany’s Fairmount Avenue branch it 
was said business had been quiet 
for some time and that orders still 
were slow to come in. 

Simplex-Keller Motor Parts, A. C. 
Keller, proprietor, opened in Janu- 
ary for business at 1811 Fairmount 
Ave., jobbing exclusively the Sim- 
plex line, including piston rings, 
piston pins and brake lining. The 
present quarters is the same loca- 
tion it had two and half years ago, 
at which time the Auto Gear and 
Parts Company took over the busi- 
ness of handling the Simplex line. 

John Diehl and Ralph Loomis, 
partners, have just opened at 
1431-33 Fairmount Ave. the Phila /| 
Automotive Warehouse, as a service | 
to parts manufacturers. The con- 
cern is now warehousing Republic 
gears, Ohio pistons and Diehl con- 
necting rods. Mr. Diehl of the part- 
nership formerly was of the Diehl 
Bearing Company, 800 North 16th St. 


WHEEL PARTS RENTS SPACE 
IN PORT AUTHORITY BLDG. 


New York, Feb. 15.—The Wheel 
Parts and Manufacturing Company | 
has leased 8,000 square feet on the | 


WHOLESALE 
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St, Paul, Minn., Feb. 15.—Reorgan- 
ization of the S. J. Mack Company, 
1950 University Ave., has just been 
announced. The company is a dis- 


tributor of automobile supplies and | 


accessories and has been in business 
since 1928. A. C, Wiegand is to be 
in charge of purchases, S. J. Mack 
is in charge of sales, A. J. Spiers has 
charge of finances, and Dennis C. 
Lilly is also a department manager. 

St. Paul, Minn., Feb. 15.—Opening 
of the Motor Maintenance Garage 
at 179 West 6th St. has just been 
announced by Henry Stark, the 
manager. Mr. Stark has been with 
the Twin City Motor Company, 
Hudson-Essex dealer, for five years, 
and the past two was service man- 
ager for the Cleland-Huges Motors 
Company. In the new garage he 
will specialize in the servicing of the 
Hudson, Terraplane, Rockne and 
Pontiac automobiles. 





Manchester, Ia., Feb. 15—Herman 
B. Randle and Louis Rieck have 
opened a new wholesale house to do 
business as the Standard Auto Parts 
Company, and will feature a com- 
plete line of automobile parts, ac- 
cessories and radio parts. Counties 
of Delaware, Black Hawk, Fayette. 
Clayton, Buchanan, and other coun- 
ties in this section, will be serviced 
regularly by truck. 


Jackson, Miss., Feb. 15 (UTPS).— 
The Noel’s Auto Llectric Service 
Company has removed to 152 East 
Pear] St. from 113 East Pearl] St. 

Jackson, Miss., Feb. 15 (UTPS).— 
The Capital Tire Service, Inc., has 
been organized to act as distributor 
at Jackson for Goodrich tires. M. 
B. Young, formerly with the New 
Orleans branch of the company, is 
ia charge of the company. 

Stockten, Cal., Feb. 15 (UTPS).— 
J. E. Jones and N. T. Gibbons have | 
opened the Automotive Parts Com- 
pany, 237 East Miner Ave., Stock- 
ton, and are handling automobile 
parts. 

Sonora, Cal., Feb. 15 (UTPS).— 
Lincoln E. Higbee has opened an 
automobile parts and accessories | 
establishment in Sonora. 


MANUFACTURERS’ GROUP | 
CHANGES ITS NAME) 





Newark, N. J., Feb. 15.—The Man- 
ufacturers’ Association of New Jer- 
sey, which obtained its charter in 
1918, has changed its name to the 
New Jersey Self-Insurers’ Associa- | 
ltion. It has elected the following | 
| officers: | 
| President, Samuel H. Libby of the | 
General Electric Company;  vice- 
president, John L. O’Toole, Public | 
Service Corporation; treasurer, A. 





N. S. P. A. SETS DATES 
FOR PARTS CONGRESS 
AS OCT. 27 TO NOV. 3 


(Continued from Page 1) 
the show on Monday, October 30, 
and closing Friday, November 3. 
In deciding on the most desirable 
dates for the show, manufacturers 
were queried as to their choice, The 


response, according to the N.S. P. A. 
committee, was heavily in favor of 
a time early in November. 

The dates decided upon coincide 








B. Neilson, the Jarka Corporation, 
and secretary, W. Irving Lewis. 

Objects of the organization will | 
be “ta extend and perpetuate the | 
policy of sound and conservative | 
self-insurance, and to promote and | 
protect the interests of self-insur- | 
ers under the workmen’s compensa- | 
tion laws of New Jersey in so far as | 
their interest may be consistent | 
with the principles of said laws.” 


$200,000 ADDITION TO 
PLANT IS AUTHORIZED 


Harrison, N. J., Feb. 15.—A sub- 
stantial addition to the plant of 
the National Oil Products Company 
in Harrison is soon to be construct- 





seventh floor for manufacturing, 
assembling, storing, packing and 
shipping automobile parts. The Port 


Authority Building occupies the 
block bounded by West Fifteenth 
and Sixteenth Streets, Eighth and 
Ninth Avenues. 


ed. The plant addition is estimated 
to cost upward of $200,000. 

The structure will be of steel, 
brick and concrete and rise four 
stories immediately adjoining an- 
other unit of the oil products con- 
cern’s establishment erected two 
years ago. 





with the last days of the Chicago 
World’s Fair or Century of Progress, 
which closes on October 31. It is 
expected that this one factor alone 
will substantially increase the parts 
congress attendance. 

The N. S. P. A. show this year will 
be somewhat of an innovation, since 
the amount of exhibit space allowed 
per manufacturer will be restricted, 
an economy measure instituted at 
the suggestion of the association's 
manufacturer members. 

Although under N. 8S. P. A. aus- 
pices, Motor and Equipment Manu- 
facturers Association membeers will 
be invited to exhibit at the regular 
space rate. This provision, consid- 
ered in the light of the fact that 
approximately eighty manufacturers 
are members of both the N. S. P. A. 
and M. E. M. A., makes the show a 
joint affair in effect. 

An informal invitation has been 
extended by N. S. P. A. to the mem- 
bers of the Motor and Equipment 
Wholesalers Association, through 
their Chicago office, to attend the 
show throughout the full five days. 

The N. S. P. A. show operating 
committee, which has been active 
for the past two months, includes D. 
W. Rodger, chairman, Federal-Mo- 
gul Corporation; R. H. Bachman, 
Bee, Inc.; C. A. Bahls, H. M. Bahls 
Hardware Company; C. M. Burgess, 
Burgess-Norton Manufacturing 
Company; B. N. MacGregor, Pack- 
ard Electric Company, and W. E. 
Reed, Evanston Auto Company, Inc. 


BOB BLACK NAMED 
SALES MANAGER 


An announcement has just been 
made by S. Duncan Black, president 
of the Black & Decker Manufactur- 
ing Company, of the appointment 
of Robert D. Black to the position 
of sales manager. 


Mr. Black, better known by the | 


trade as “Bob,” has a background of 
shop experience, plus years as a 


| salesman and later as branch man- 


ager of sales in the Pennsylvania 
territory. 
tensive training in field work, Bob 
Black also served as advertising and 
sales promotion manager, which has 
given him a very comprehensive 
picture of merchandising problems 
from a national and international 
viewpoint. 

At present he is touring the 
country, putting on a series of job- 
ber sales meetings featuring a new 
talking motion picture’ entitled 
“Shooting for Profits,” which has 
met with an enthusiastic respons» 
from jobbing officials and sales- 
men. 


BANTING MACHINE CO. 


In addition to this in-| rocturer of battery cables, ignition 





TO HANDLE DODGE PARTS 


Teledo, O., Feb. 


ing general] manager and treasurer 


of the Banting Machine Company, | 
|; which serves as Dodge distributor 
lin this territory, that the company | 


has taken over the Dodge parts 
store which has been operated here 


independently by Harold H. Hay- 
ward. 
This combination, Mr. Banting 


said, will give the company one of 
the largest parts departments in the 
territory. Mr. Hayward, who has 
been affiliated with Dodge in the 


service and parts field since 1920, | 


will join the Banting organization 
as head of the parts department. 
J. W. Banting, president of the 
company, has been in the automo- 
bile business here since the first an- 
nual automobile show was held in 
Toledo twenty-five years ago. 


15.—Announce- | 
| ment is made here by R. K. Bant- | 





| 





| Building, 


DISTRIBUTION 
SHOP EQUIPMENT 


REPLACEMENTS 


a 


Editor’s 
Column 


Every distributor of shop 
equipment is faced with the 
problem of trading in used 
equipment, according to Shop 
Equipment Associates. It is 
very likely that his success in 
selling new shop equipment 
profitably depends to a large 
extent on the way he mects 
the used equipment trade-in 
situation. 

Some manufacturers of shop 
equipment have supplied their job- 
bers with definite plans or instruc- 
tions in regard to the trading in of 
their own particular products. Such 
plans usually provide the jobber with 
credit for a certain percentage of 
the original list price, a certain flat 
sum or a junker allowance. In such 
cases the manufacturer usually has 
a very sound reason for developing 
such a plan and the jobber un- 
doubtedly does best to follow it in 
regard to the particular manufac- 
turer’s product. 

However, in the great majority of 
cases the trade-in problem has been 
left to be solved by the individual 
jobber in any manner he sees fit. 
After giving careful thought to the 
situation, members of Shop Equip- 
ment Associates have developed # 
trade-in principle which they recom- 
mend to all jobbers for serious con- 
sideration. 

This principle is based on the 
resale value of the article offered 
as trade-in. Shop Equipment Asso- 
ciates recommend to jobbers that 
in appraising used equipment they 
allow an amount which will enable 
them to earn their standard 30 per 
cent. gross profit on the equipment 
when it is resold. 

This recommendation is predicated 
on the fact that the jobber and the 
jobber salesman are familiar with 
the approximate resale value of 
various types of used equipment. 
Experience in the sale of used equip- 
ment plus a knowledge of the de- 
mand in the territory for used 
equipment will enable the jobber to 
determine the resale value in most 
cases. 


CHIO PARTS NAMES 
MORE SALESMEN 


The Ohio Parts Co., of 2735 Cole- 
rain Ave., Cincinnati, Ohio, manu- 





& 





sets, ignition cable, battery termi- 
nals, charging and testing equip- 
ment and other kindred items, has 
appointed several more salesmen to 
contact the jobbing trade. 

The new appointments are as fol- 
lows: Frank E. Haak, 3430 W. 37th 
St., Denver, Col., together with F. 
D. McMahon, Salt Lake City, Utah, 
will cover Colorado, Wyoming, Utah 
and the eastern part of Montana. 

Ewell S. Shipp, 324 Woodruff 
Springfield, Mo.,_ will 
cover Iowa, Missouri, Nebraska and 
Kansas. 

A. A. Lightfoot, 4209 Sheridan 
Road, Chicago, Ill., covers Illinois, 
Wisconsin and Gary, Indiana. 


BRAKE LINING CLINIC 


New York, Feb. 15.—Dr. Frederick 


C. Stanley, chief engineer of the 
Raybestos division of Raybestos- 
Manhattan, Inc., will reveal some 
imteresting pioneer developments 


while other members of the Ray- 
bestos engineering staff will present 
current brake problems with their 
practical solutions, at the brake- 
lining engineering clinic sponsored 
by Smith & Gregory of New York, 
Inc., at its Long Island City branch 


| tonight. 


This meeting wil prove particular- 
ly helpful to those in the heavy 
duty and commercial field and 
ample time will be provided for open 
discussion and questions. 

As a co-feature, Timken axles 
will be discussed by official Timken 
representatives. 





: 
; 
f 
4” 





AUTOMOTIVE DAILY NEWS, THURSDAY, FEBRUARY 16, 1933 








State Motor Vehicle Chiefs 
Discuss Changing of Dates 


(Continued from Page 4) 


Assembly, would have on this de- 
partment. 

The change in date of the fiscal 
year for automobile license plates 
from February 1 to March 1 will 
have no material effect upon this 
depertment or the administration 
of the motor vehicle laws. 

Motor Vehicle Division, 
Marcus P. McWhorter, Director. 


IOWA 

Your letter of February 2 is at 
hand, and I wish to say that there 
is at present a bill before the legis- 
lature to move the automobile license 
renewal period to February 1. 

So far as our sister states are con- 
cerned, it is our policy to reciprocate 
with their laws wherever possible, 
and I can see no reason why the 
proposed step you anticipate should 
cause any conflict with the enforc- 
img of the laws of the state of Iowa. 

J. E. Wallace, 
Supt, Motor Vehicle Dept. 
KANSAS 

I can see no reason for moving the 
date from January 1. This state has 
always given from thirty to sixty 
days in which to buy the plates 
anyway, and I do not see how it 
would help any to change the regis- 
tration renewal date. 

Victor L. King, 
Motor Vehicle Commissioner. 
KENTUCKY 

Personally, I am favorably im- 

pressed with the idea but it will take 








an act of the legislature to change 
the law in this state. As a matter 
of fact, if all motor vehicle licenses 
expired on June 30 of each year, it 
is my opinion it would be most satis- 
factory to the automobile’ owners 
throughout the country. The Gen- 
eral Assembly of Kentucky will not 
convene until the early part of Jan- 
uary, 1934. However, I am unable 
to advise you as to whether the 
members of the legislature would fa- 
vorably consider a change. 
N. O. Gray, 
Asst. State Tax Commissioner. 
MAINE 
Maine plates are extended from 
December 31 to March 1, the fact of 
this extension being printed on the 
certificates, and notices sent out to 
other states clarifies the situation so 
that there is little or no difficulty. 
Robinson C. Tobey, 
Secretary of State. 
MICHIGAN 

Our statute provides January 1 as 
the expiration date for license 
plates and authorizes our depart- 
ment to extend the date sixty days, 
if in our discretion it is advisable. 
The conditions are such that we 
have taken advantage of this exten- 
sion for the past two years and that 

is our expiration date this year. 
Personally, I think we should hold 
the date as near the first of Janu- 
ary aS we can on account of the 


year number on the plate, but we 
feel that January 1 is rather an un- 
fortunate date for two reasons. First, 
it is just at the Christmas period 
and tax paying period here in Mchi- 
gan, and then when January 1 was 
the date, it kept all our force, in- 
cluding our extra help, busy working 
night and day all during the holiday 
season. Personally, I would favor 
February 1 as the most suitable ex- 
piration date, but, of course, there 
are many arguments for a later 
date on account of weather condi- 
tions being unfavorable and many 
people not seuring their license 
plates during the months of Febru- 
ary or March. 
Orville E. Atwood, 
Director, Motor Vehicle Division. 


MINNESOTA 


Our law gives the motor vehicle 
owners until February 15 in which 
to re-register their motor vehicles 
without penalty. ‘This year the time 
has been extended to April 1. 

I trust this sufficiently indicates 
the attitude of this state. 

Mike Holm, 
Secretary of State. 
MISSISSIPPI 

I have your letter of February 2, 
in which you state there is con- 
siderable discussion in your section 
as to the advisability of moving the 
annual automobile license renewal 
period from January 1 to April 
1, or thereabout. Permit me to 
say in reply that such a change 
would not operate materially to the 
disorganization of this department 
in so far as we are able to see with- 
out giving the matter a thorough 
study with that in view. 

There bi has been some agitation 


here in that connection, but it has 
not taken a definite position on 


the matter. Those who favor it 
think that it would be greatly to 
the advantage of the motor vehicle 
owners from the standpoint of pay- 
ing the tax by way of distributing 
the time for tax payment. Ad- 
valorem taxes in this state are 
due on or before February 1. Our 
automobile license plates go on sale 
December 1, and all who do not 
buy during the month of December 
for the new registration are subject 
to a penalty of 25 per cent. after 
January 1. It can readily be seen 
that this time for payment of auto- 
mobile privilege tax comes /during 
the holidays, and very close! also to 
the time when other taxes must 
be paid. 

Owing to conditions incident to 
the depression, the Legislature 
passed a law which made payment 
of one-half of the advalorem tax 
due February 1, one-quarter on May 
1 and one-quarter August 1, for 1931 
and also 1932 taxes. That feature 
seems to be working well and satis- 
factorily, which would indicate that 
it might be an advantage to change 
the time of payment of the automo- 
bile privilege tax in so far as the 
owner is concerned, making a wider 
distribution of time, and would seem 
to prove that the argument vy some 
that our farmers have money only 
once a year, that is selling the crop 
in the fall and winter is 
founded. 

Another point in favor of making 
this change appears to be that the 
payment of the automobile privilege 
tax would come at a time of the 
year when people are using their 
cars for the summer and would 


not well | 


avoid allowing cars to set up three 
or four months in the early part of 
the year because they are not using 
the cars very much and because of 
the scarcity of money with which 
to register. In other words, it is 
assumed that if the regstration year 
begins, say April or May as you have 
suggested, that the possibilities are 
that the cars would be used through- 
out the entire year and result in a 
greater sale of gasoline and conse- 
quently for funds for road building 
and maintenance, 
As stated above, we have not gone 
into this matter from the viewpoint 
{of administration and just how it 
would effect this office, but offhand 
there seems to be no particular ob- 
jection to such a change. 
Joe S. Price, 
State Auditor. 


NEW HAMPSHIRE 

If all states agreed to a fiscal 
year instead of calendar year, I 
could personally see no objection, 
but if it is done spasmodically, I 
can see where it would cause motor- 
ists inconvenience. As a matter of 
fact, it is not going to relieve the 
congestion, as far as the motor ve- 
hicle department is concerned, as 
there will always be a last-minute 
rush, whether the date be January 1 


or April 1. There is the human ele- 
ment which cannot be overcome, 


Comissioner. 
John F. Griffin, 
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Cumulative New Passenger Car Registration Statistics, January, 1933 


Returns for today: Florida, Michigan, Minnesota and Wisconsin 



































AUBURN GROUP CHRYSLER GROUP FORD GROUP GENERAL MOTORS GROUP 
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Delaware | i 9| 2| 1| 21 33] 44) | 44] 17| | 100) { 4| 20! 141 
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